
Certified Home stylist 

and Home staging 

Consultant

MODULE 1 

The profession
Introduction
Purpose and goal
Definitions
The impact of home staging
Restrictions
The home staging process
The home styling process
Working material
Work tools
Material
Exercise task
Purchase
Hall
Kitchen
Bedroom
Extra room
Bathroom
Living room
Balcony
Miscellaneous
To furnish
Proportion
Movement patterns
Tip
Measure
The market
Balcony and patio
Getting Started
Submission information
Tips and tricks
Home staging economy
Price list
Calculation example
Residential example
Economics and entrepreneurship
Start and run a business
Business plan
Links
Tax
Renovation
Wallpaper and paint
Feng shui
Social Media
Floristics

Home styling and Home staging
Submission information
Textiles
Sketchup Free
Sketchup PRO/make
Exercise tasks
Different types of missions
Drawing symbols
Color course
Home styling advice
Plan drawing
Photos
Photography course
Aperture
Shutter
ISO
Depth of field
Composition
Sharpness
Image format
Editing
Tip
Equipment
Analysis of home staging
Wabi Sabi
Lighting course
Basic concepts
Lumen
Kelvin
Ra or Cri
Feature
Different light sources
Light in the home environment
Light in public environments
Outdoor lighting
What can you do yourself?
Bright ideas
Art
Photo art
Technician
Hanging art
Art styles
Identify art
Sample

Exam
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MODULE 2



The goal of the education 
The goal of the education is that the student, after completing the education, has acquired the 
knowledge required for qualified and independent work in the field.

Eligibility requirements 
No special eligibility requirements.

Assessment criteria 
After completing the education, with a passed result on all assignments and tests, the student 
receives a certificate. The main teacher for the education is the one who examines the student.

Degree title
Certified Homestylist and Homestaging Consultant.

Extent of education
The studies are conducted at any study pace and include about 4 weeks of full-time studies. 
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